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8 POINT CHECKLIST FOR CHOOSING A FINANCIAL ADVISOR 
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Choosing a financial professional to come along side of you is an important decision and should not be based 
solely on superficial factors such as their location or a big company name. There are other important factors to 
consider when choosing a financial professional which are explained here in this checklist. 

Use this checklist when you are looking at a company website or interviewing an advisor over the phone. You may not 
choose to meet with a financial professional until these questions are answered and you feel confident in their 

Is this person a fiduciary? A fiduciary is required by law to act in the best interest of the client. Contrary to what most 

people believe or understand, the financial advisor they are working with may be working more for the company she works for, 

rather than in your best interest. Ask her whom she is working for. 

How long has he been in business? There is a revolving door in the finance business, and considering that there are 

plenty of investment professionals who have a wide range of experience, with many years in the business, you may want to 

consider asking why you should work with him over someone with more experience. 

How does she get paid? There are two general methods for how a financial advisor gets paid: one is through commissions, 

and the other is from fees or a combination of them both. There are many opinions about how an advisor should get paid for her 

services. Each compensation method has potential benefits and possible drawbacks. Ask her to explain the differences before 

you do business with them, and get several options before making your decision. 

Does he work for himself or for someone else? There are many financial professionals who are hired by a company to 

sell their products. If the person you are working with does not have ownership or decision-making abilities at a corporate level, 

he may have limited flexibility. Ask him if he owns the business advertised on his door. 

Does she have a network of other professionals? Financial advising is more than picking a few investments. It is more 

about financial planning and the coordination of professional services such as insurance, mortgage, estate planning, tax, and 

investments. There is a direct correlation among most of these areas, which can have an overlapping effect on other areas of 

your money. If the financial professional is only interested in helping you with your investments, you may want to find someone 

who has your entire financial picture in mind. Ask specifically whom she will use to offer these services, and how long she has 

been working with these other professionals. 

How often does he meet with his clients, and whom do you call when you have a question? It is fairly easy to 

get the attention of a financial advisor during the initial contact, but how easy will it be after you become a client? Ideally, you 

would visit with your advisor at least annually, to review where you are and evaluate how things are going. In addition, a financial 

advisor spends his days meeting with clients and is not always readily available. So a client service support team may be a 

vitally important part of the quality of service you will receive. Ask for details about what you can expect from the advisor's 

follow up and client service. 

What is her investment philosophy? There are many investments available and picking which is best for you can be a 

difficult task. Make sure your advisor can offer a wide range of products and multiple asset classes to help create a 

well-diversified portfolio. Ask her why she is choosing the investments she is choosing, and how they correlate with one 

another. Diversification helps you spread risk throughout your portfolio, so investments that do poorly may be balanced by 

others that do relatively better. Neither diversification nor asset allocation can ensure a profit or protect from a loss. 

What will he do to keep you informed between appointments? In this age of social media and email, your financial 

advisor could be communicating with his clients as a whole every day. Knowledge of what is affecting the markets is important 

to help you keep your emotions in check, and knowing that your advisor has his finger on the financial pulse of the world can 

also provide you with a level of confidence. Ask your potential advisor about email frequency, and ascertain whether he has 

published any books, podcasts, biogs or educational events that may help you stay informed. 

Securities offered through Kalos Capital, Inc., Member FINRA/SIPC/MSRB and investment advisory services offered through Kalos Management, Inc., an 

SEC registered Investment Advisor, both located at11525 Park Wood Circle, Alpharetta, GA 30005. Kalos Capital, Inc. and Kalos Management, Inc. do not 

provide tax or legal advice. Skrobonja Financial Group, LLC is not an affiliate or subsidiary of Kalos Capital, Inc. or Kalos Management, Inc.


